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Valter Mainetti’s (Sorgente) advice 

“PRICES? HIGH BUT IF The BUILDING IS A TROPHY....” 

He has just paid 25 thousand euros per square meter for a mini attic near the Coliseum with views 

over the Imperial Forum. If someone from a family that has dealt in real estate for generations was 

prepared to pay this price, it means that that was the right price for a view to be had nowhere else in 

the world. And yet Valter Mainetti, CEO of Sorgente SGR, a property investment fund company, 

has long been of the idea that divided residential which is jargon for the apartments market, of 

single dwellings has reached levels of excess. High demand on the one hand and high credit (read 

mortgages) on the other have pushed prices up. 

Only historic centers  
“I would advise first-time buyers today,” says Mainetti, “to stick to historic centers where it’s no 

longer possible to build and where houses have the added value of being unique”. However this 

advice is accompanied by some basic warnings. It’s necessary to buy in cities where a growth in 

population is predicted and demand is therefore destined to rise. Not to give examples, but Bologna 

yes and Palermo no. The Sorgente CEO goes on to suggest choosing smaller apartments, a 

maximum of 80sq.m, spreading the risk and accepting the idea of profitable rentals like weekly lets 

to foreigners can be. It is important to avoid the so-called shop window effect. If the attic costs 25 

the first floor shouldn’t be paid the 20 that is often asked for. 

Trophy buildings  
Above all, Mainetti stresses, it is always worth investing in what the Anglo-Saxons call Trophy 

buildings that benefit not only from their location – usually in the center of the most beautiful and 

famous cities but also from their historic or architectural worth, which give them an intrinsic value.  

Mainetti is well aware of this because in 2005 one of Sorgente’s funds, the Michelangelo, took on 

the majority share in the Chrysler building, the celebrated historic skyscraper on Lexington Avenue 

in Manhattan, one of the most famous buildings in the world. But even without going in for 

investments of this size (the Chrysler Building is worth in the region of 500 million dollars), it has 

been demonstrated that a building’s historical and architectural importance can mean an increase in 

price and ensure that more than any other kind of building, it will maintain it’s value over time. 

Taking 100 as the initial value of a building in the suburbs, of one in the historic center and a trophy 

building, it has been shown in a Sorgente SGR survey that the latter gains in value to a much greater 

extent - on average 15-20% more - in all the major cities around the world. And when values drop, 

Trophy buildings hold up best. 

Rome and Milan 
Compared to cities like Paris or New York, Milan and more especially Rome benefit from a 

heritage of Trophy buildings noted especially for their markedly superior architecture. That’s why, 

in the light of these considerations, the mini attic near the Coliseum that Valter Mainetti bought 

appears to be more coherent than the pure figure per square meter would make one think. 

According to the Sorgente SGR’s CEO, the reasoning on Trophy buildings is valid both for 

operators and private purchasers. If the view over the Imperial Forum is a personal trophy, Mainetti 

pursues the conquest of other similar objectives also as a businessman. So much so that Sorgente 

Sgr is preparing to launch a fund that will in fact be called the Historic Buildings Fund which will 

invest exclusively in high prestige buildings in New York, Milan, Paris, London and Rome. 

 



Office blocks and shops in the center  

Are there no other possibilities for the private investor at the moment? “Yes, with a figure of around 

500 thousand euros to spend,” Mainetti advises “you can make a very good investment in a shop in 

the center of the city. If on the other hand you have at least five million euros to invest, I would 

suggest buying an entire building to convert into office space to rent out to top level clients”. 

Mainetti adds a word of warning, and that is to avoid the new and the suburbs, preferring semi-

central areas. “Such a building, bought for a good price,” comments the Sorgente CEO, “could yield 

5-6% per year plus a foreseeable conservative estimate of 2% appreciation each year (with a 

forecast inflation of 1.5%). More to the point with five million euros, you would be purchasing for 

ten because five could come from a mortgage. In the end any profits are therefore on ten. 

 

 


