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“VALTER MAINETTI TALKS ABOUT SORGENTE SGR'S DEVELOPMENT 

STRATEGIES” 

Sorgente SGR is an entrepreneurial style firm which currently deals with savings management, how 

did it start and what are your objectives? 

Sorgente is the result of an idea which matured over many years experience of working in the 

property investment sector. In my career as property entrepreneur that has developed in an 

international context, I have always had an interest in the REITs sector to which I have paid great 

attention. When legislation on real estate investment funds was introduced in Italy, I shared the idea 

with some friends to redirect expertise gathered in the property market to the promotion and 

management of these innovative investment products. The idea was greeted with approval and grew 

with the creation of the Sorgente funds. The validity of the formula is reflected in the results 

achieved which see our funds among those at the top of the performance lists. The market has 

understood and known how to appreciate these results and today Sorgente aspires to a position of 

leadership in the sector also with regard to size. Future objectives include continuing to look beyond 

national borders to internationalize the sector, even exercising enough appeal to interest Italians in 

property funds in the same way that I was attracted to REITs in the past. 

In Sorgente the real estate fund bring together a suitable class of assets to represent an ideal level of 

diversification to create an excellent shopping basket of investments, both for the small saver and 

for large institutional investors. On what criteria is this diversification based? 

Property investment funds allow the investors to make their way in the real estate sector with 

investments that are commensurate with their particular needs. The property fund is well able to 

diversify its portfolio because it presents the very advantages of a securities instrument - in so far as 

the properties generate stable flows linked to the rental revenues - and a shareholding - in so far as 

the assets can always be relied on to increase in value. Above all, small savers should bear in mind 

that investment in a property fund is a medium to long term investment and in this sort of time 

scale, it is the one that is best able to put an investment plan fully into effect and which produces the 

best satisfaction. The most important aspect to emphasize is the necessity of placing one's trust in a 

professional manager in order to enter the complex property investment sector in the optimum 

manner.  

 

How did the Sorgente Michelangelo Fund come to turn its interest to a historic building like the 

Chrysler? 

Sorgente has been observing the New York market for some time, and Manhattan in particular 

shows considerable potential. Our interest in that is based on the guideline criteria that we have 

always followed for our funds: highly prestigious properties, situated in central zones in major 

urban areas, with satisfactory revenues and a suitable potential for added value. The standing of the 

Chrysler Building makes it practically a liquid investment: the property currently has a gross rental 

yield of approximately12% and cost less than 3,500 dollars per m2. These are the reasons that 

guided our choice. 

 

What effect do you think the acquisition of this historic building will have on Sorgente SGR's 

image?  

The deal was certainly a very complex one. Negotiations were carried out between Munich and 

New York and we had to reconcile very different negotiating patterns and legal approaches. 

Clinching the deal, with considerable benefits for the Michelangelo fund investors was above all a 

success for the recognition of credibility and professional expertise as an Italian operator it gave us 

in the global property finance world. It is our conviction that Italian management companies have 



the necessary expertise and prestige to compete at international level. Sorgente has set out on this 

virtuous path which raises the competitiveness and credibility of our national economic system.  

Sorgente SGR as an enterprise was conceived of by yourself who believed in putting distinctive real 

estate expertise to the service of private savers.  

What are your strong points? What makes you different from other savings management companies 

in the market?  

When you speak of distinctive expertise, you hit the nail on the head. I don't want to say that the 

others aren't as good or better than us; I simply mean that the genetic principle underpinning 

Sorgente SGR is that very professionalism based on a tradition built up in the property sector. 

Sorgente is a management company specializing in property finance that remains true to its DNA; 

for us, property funds are not complementary to a range of other savings instruments on offer. We 

have entered this sector since its inception purely as managers, without direct interest or links with 

major property holders. We only answer to our shareholders through the results we are able to 

achieve and there is no-one else we have to take into account. Doing the job we concentrate all our 

resources on well is a vital as well as successful factor for us: it seems to me that this total rapport 

that we have with our reference market is the best guarantee that a savings manager can offer. 

What is the current situation for the property market? How do you see future trends? Based on your 

professional experience, what sort of investment would you advise? 

The Italian real estate market has developed and grown both professionally and in size also because 

of the contribution property funds have made and the concrete interest professional foreign 

investors have exerted in recent years. Today there is a property industry that has influence and 

establishes the characteristics of a sounder, more transparent, more efficient and more stable market 

than in the past. We have certainly witnessed a structural change in the components of supply and 

demand and this change is having a greater impact on cycles, extending the growth in value stage 

which puts all the efforts of forecasting by traditionally more cautious observers to the test. The 

most obvious innovation is, in fact, the solid professional quality of the institutional sector of the 

market which approaches property investment with ability and efficient tools for the analysis and 

evaluation of the profit/risk factor. This consideration brings me to your last question. The advice 

that I feel I must offer those looking to invest in property is to forget the do-it-yourself approach 

and put one's trust in those who do this job with dedication and results. 


